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CHICAGO OFFICE 
Insurance Exchange 


On the train, one evening, a lawyer introduced a business man to an agent of a prominent life insurance com- 
pany. Afterward, in speaking of the agent, the lawyer said: 


“Tt is a pity that there are not more insurance agents like that man. He is well informed as to his business, his 
own company and other companies; is able and willing to reply intelligently to inquiries made by his customers 
and prospects, and his statements can be relied upon absolutely, whether the facts are favorable to him or not.” 


EVERY AGENT SHOULD PREPARE HIMSELF 


so that he shall deserve an equally strong commendation. Knowledge is power. 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


PUBLISHERS 


135 William Street 
NEW YORK 
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AMICABLE LIFE BUILDING 
22 Stories Hicn.—OUwned without Debt by 
AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U. S. A. 
Antemas R.. Ropents, Founder, President &Actuary 





AMICABLE 


Life Insurance Co. 
WACO, TEX. 





$1,000,000 Denosited with 
the State Treasurer of Texas 





Insurance in force De 
cember 31st, 1916.... 
Gain during year 1916. 
Insurance written dur- 


Admitted Assets Decem- 
ber 31st, 1916......... 
Gain during year 1916. 

Policyholders Reserves 
December 31st, 1916. 


Gain during year 1916. 


Total Agency Balances 
December 31st, 1916. . 
Actual to Expected Mor- 
tality during 1916.... 


$16,130,362 .00 
2,702,566. 00 


4,541,716.00 
2,387,732 .00 


2,663,804. 74 
214,031.51 


905,626.48 
196,396.00 


8,446.68 


29.6% 


It is believed that the Amicable Life 
has made a new record for a company 
less than seven years old in having in 
force December 31st, 1916, $16,130,362 
of paid-for insurance, and at the same 
time having gained $107,340.30 in sur- 
plus, in addition to the total surplus 
originally paid to the company by the 


stockholders, 


ARTEMAS R. ROBERTS, President 
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Great Eastern Casualty Company 


Incorporated 1892 
Home Office 55 John St., New York 


OUR LINES 


Liability 
Automobile ) Property Damage 
Collision 
General Liability Teams 
Elevator Accident 
Health Burglary 


Plate Glass 


New Accident and Health Contracts 
just out 


OVER $3,000,000 PAID IN CLAIMS 


25 Years of 
**Service that Satisfies’’ 
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“Ask the Broker or Agent Who Does Business With Us.” 


THOMAS H. DARLING, Secretary 
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Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=Pres. and Actuary 
A. S. Doerr, Vice-President 








“The Leading FIRE INSURANCE Co. of America” 


% ass inn . ~~ Sy : 


WM. B. oe President 


EXPLOSION 
AND SPRINKLER 
LEAKAGE 








AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 








The Acid Test for Strength, 


Liberality, Service and Low Cost 





“high on the list 


CAPABLE AGENTS WANTED 

















The FRANKFORT 
GENERAL INSURANCE COMPANY 


United States Department, 123 William St., New York, N. Y. 


ITRUSTEES 


Union Trust Co. of New York, 80; Broadway, New York City 


CASUALTY INSURANCE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 











Michigan Commercial 


Insurance Company 
Lansing, Michigan 


ASSETS SURPLUS 


$862,447.34 $156,321.92 


January 1, 1913 
January 1, 1914 920,961.16 
January 1, 1915 935,693.93 
January 1, 1916._. 1,020,369.41 
January 1, 1917.... 1,178,606.04 


‘181,374.66 
200,120.21 
211,057.76 
212,242.99 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
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Tue SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 


Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 
THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 Witt1AM StrEET, NEw York 
Telephone, John 231, John 282 


WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 631 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1917, by The Spectator Company, New York 
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GOVERNMENT INSURANCE 
INCE the outbreak of the great war 
the paternal hand of the Govern- 
ment has been felt in every country, and 
more especially in those countries which 
are participants in the great struggle. 
This power has been exercised in many 
ways and is being felt acutely in the 
pressure on business of all kinds, but 
particularly in those lines of business 
which are in the nature of public service 
or quasi-public service. 

Under present economic and social 
conditions the service of corporations of- 
fering transportation and communication 
is regarded as indispensable, and the gov- 
ernment has assumed an extraordinarily 
rigid regulatory power over their opera- 
tions; in fact, this regulation has reached 
such proportions that capital is rather in- 
clined to avoid further investment in the 
exploitation of enterprises of this char- 
acter, regardless of public demands, as 
there is all too little return on the invest- 
ment commensurate with the hazard. 

Private business of every character has 
shown a sincere willingness to co-operate 
with the Government in the conduct of 
the war. The country’s welfare has been 
placed far ahead of purely selfish inter- 
ests, which are capable of being greatly 
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enhanced under the high pressure of busi- 
ness to-day. Services that have since 
proved invaluable to the Government 
have been freely given by the public ser- 
vice and private business corporations. 
One of the most important lines of 
business that has been directly affected 
by the war is that of insurance. Property 
insurance, such as fire or marine, is nor- 
mally provided with definite restrictions 
as to losses arising directly or indirectly 
from a state of war. When war began 
the insurance policies written on ocean- 
going hulls and cargoes were not very 
valuable to the assured, as they did not 


cover loss from the most prevalent 
dangers. 
Private corporations made prompt 


response to the public demand for war 
risk insurance by issuing policies to cover 
the emergency hazards at rates which 
were thought to be adequate to the risk 
involved. Without previous experience 
as to war hazards of the Twentieth Cen- 
tury it was quite impossible to quote rates 
on a scientific basis. The insuring pub- 
lic demanding cover for war risks on the 
high seas pressed their case to the extent 
that the Government had to adopt, as a 
war measure, means of providing in- 
demnity for this emergency. The Fed- 
eral War Risk Bureau was accordingly 
launched to tide the public over the 
period of the war. This fund assumed 
risks which were generally regarded as 
uninsurable, but it was a necessary func- 
tion for the Government in its constitu- 
tional pledge to its citizens to protect 
their property. 

Once started, the War Risk Bureau’s 
powers to grant indemnity were readily 
broadened and its scope enlarged so as 
to permit it to underwrite the compen- 
sation and pension hazards in connection 
with sailors and seamen engaged in 
ocean-going traffic. This step was like- 
wise necessary, because the sailors and 
seamen needed indemnity, and because 
shipping interests found that there was 
a scarcity of labor, principally due to the 
fact that their employment exposes them 
to great risk of death, disability or cap- 
ture, due to a state of war, causing tre- 
mendous loss to themselves and_ their 
families. It was not the function of 
private companies to assume these unin- 
surable risks, with no small danger of 
causing great loss to their policyholders 


and stockholders whose funds were 
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pooled to conduct an insurance business, 
and not to gamble on uninsurable risks. 

Life insurance companies have been 
forced under war conditions to protect 
themselves and their policyholders against 
abnormal loss due to excessive war mor- 
tality. This course has necessitated the 
adoption of war service restrictions 
which would assure the companies of 
some measure of protection against ad- 
verse selection by persons of military or 
draft age. The companies have acted 
patriotically in granting liberal war per- 
mits on the payment of an extra pre- 
mium or deposit, which is to be set aside 
and used to meet extra war costs, any 
surplus remaining to be distributed on a 
pro-rata basis. In this way the compa- 
nies are assuming war coverage at actual 
cost. The life insurance companies, be- 
cause of their trusteeship, are highly 
responsible to their policyholders for the 
fulfillment of all obligations, and they 
cannot assume abnormal hazards which 
might speedily impair them financially. 
For this reason, with no experience on 
war mortality, it is not possible for them 
to issue contracts at a normal rate to a 
class whose business might be descrived 
rather grimly, but none the less truth- 
fully, as “mortality.” These facts brought 
forth another war measure for the Gov- 
ernment, the problem of indemnifying 
soldiers’ families for loss occasioned by 
death or total disability due to the war. 
A wise move has been taken by the Gov- 
ernment in assuming this obligation to its 
citizen soldiers and regulars, by undertak- 
ing to distribute the actual cost of provid- 
ing the necessary indemnity over the 
whole people. The life insurance com- 
panies have co-operated and still are 
working with the Government in solving 
this vital problem in the most scientific 
and economical way. The machinery and 
experience of the insurance companies 
has been placed at the disposal of the 
Government and is being utilized to the 
advantage of the whole country and, es- 
pecially, the soldiers. 

A certain amount of necessary pub- 
licity has been given to the plan of the 
Government in providing war indemni- 
ties to its soldiers and their families. Un- 
fortunately, some of the daily newspapers 
have printed in their columns speculative 
stories about prohibitive and exorbitant 
extra premiums being charged by life in- 
surance companies for war risks. These 
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stories have befogged the public mind and 
the average daily newspaper reader has 
absorbed enough misinformation to do 
no inconsiderable amount of harm. Some 
of the newspaper readers have already 
assumed that the Government means to 
end the life insurance business by adopt- 
ing necessary and desirable war meas- 
ures, and have taken opportunity to con- 
tribute their opinions to the daily news- 
papers, urging that the Government as- 
sume absolute control and management 
of the life insurance business. This idea 
is un-American, anti-American and Prus- 
sian 





a none too popular. qualification 
either in these days or in the days to 
come. 

Insurance by its very nature is most 
impracticable for public ownership; it 
entails such hazards and so many specu- 
lations that it requires the experience of 
the careful and trained underwriter to 
direct it. In a manufacturing business, 
or almost any of the public service enter- 
prises, it is possible to calculate almost to 
a certainty what actual costs and income 
will be in a given period and what profits 
will be realized. Operating charges in 
such enterprises are pretty well fixed in 
advance, and income from service or sales 
can be based in large measure upon a 
definite margin over those fixed charges. 
The railroad, telegraph, telephone and 
steel or copper industries fall within the 
class of commercial enterprises whose li- 
abilities are rather definitely measured 
and which might be operated under pub- 
lic control and ownership more readily 
than a business fundamentally founded 
on the mathematical laws of probability. 
Much of the progress and prosperity of 
the American Government has been due 
to its policy of keeping out of private 
business and fostering individual initia- 
tive and effort by encouraging investment 
in private enterprise. In considering the 
question of absorbing any line of busi- 
ness, however, the Government would do 
well to first fit itseif in the essentials of 
the conduct and management of those 
businesses which are not so speculative 
in character as that of insurance, which, 
because of its speculative nature, is the 
last enterprise that should receive con- 
sideration for public ownership and man- 
agement. Unlike the aforementioned 
commercial enterprises, the business of 
insurance is concerned with the prime 
elements of choice and chance. Life in- 
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surance companies base their rates on a 
mortality experience table and an as- 
sumed interest rate. Insurable lives are 
selected on the basis of the mortality ta- 
ble, and the chance taken by this method 
of selection is that the mortality rate of 
the selected lives will not exceed that of 
the experience table, always conditioned 
by the actual earning from investments of 
an interest rate that is at least equal to 
or greater than the fixed assumed rate. 
Profits are realized from interest earn- 
ings in excess of the assumed rate and 
savings from mortality, wherein the ac- 
tual mortality experience on selected lives 
is less than expected. Thus there are 
two contingencies on which the success 
or failure of the life insurance company 
depends—favorable mortality and_ set- 
tled financial growth. Such a condition 
as war can produce tremendous losses in 
insurance. 

Present mortality rates are abnormally 
increased, and in addition many surviv- 
ing policyholders do not live out their ex- 
pectancy because of physical impairments 
arising from disease or injuries sustained 
as the result of war service. Thus for 
many years to come the mortality rates 
will be abnormally high. Similarly, inter- 
est ¢€arnings show marked depreciation 
during periods of international strife. 
Financial crises are frequent and invest- 
ment losses numerous. It is only the ex- 
perienced and tried underwriter or man- 
ager who can successfully weather these 
storms and save millions for the policy- 
holders and the public. This is merely 
a hint at the possibilities for tremendous 
loss which a Government assumes if it 
undertakes such a business as insurance. 
Facts from the experience of those coun- 
tries and States which have experimented 
with insurance substantially confirm this 
viewpoint, as wherever it has been tried 
it has failed. 


N connection with the deadlock in 
South Carolina in regard to the pro- 
mulgation of fire insurance premium 
rates, the Insurance Commissioner claims 
that the insurance companies have not as 
yet complied with all the mandatory pro- 
visions of the new law, which he has no 
power to waive. Assuming that there 
are technicalities which the companies 
may not yet have literally complied with, 
but which they are willing to complete, 
the difficulty exists that the Commis- 
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sioner is apparently opposed to the 
charging of higher premium rates than 
those previously in effect, even upon 
classes which the companies have 
found to be unprofitable. If his oppo- 
sition is so strong that it will lead 
him to place legal obstructions in the 
way of charging higher rates, the com- 
panies will probably not undertake to 
contest the matter in the courts, but 
will either place the undesirable classes 
upon their prohibited lists or entirely 
cease writing in the State. With an 
average loss ratio on fire business of the 
stock companies in South Carolina last 
year of about 85 per cent, and with loss 
ratios in the five preceding years rang- 
ing from 61 per cent to 84 per cent, it 
would seem to be more advantageous to 
the insurance companies to withdraw 
from South Carolina than to continue 
business therein, unless they can get bet- 
ter rates than heretofore. 


ITH half the current year gone, 
the fire losses in the United 
States and Canada are found by the 
Journal of Commerce to have. amounted 
to $144,621,725, compared with $125,- 
776,420 and $92,391,000 in corresponding 
periods of 1916 and 1915, respectively. 
An increase of 56 per cent within two 
years is certainly a cause for alarm and 
points to a probable balance on the wrong 
side of this year’s fire underwriting ac- 
count. The movement for an increase 
of premium rates upon unprofitable 
classes of risks has apparently been 
started none too soon. 


Canada Life’s Gardening Campaign 


The Canada Life of Toronto has rented a 
large market farm a few miles from the city 
and has turned the property over to the em- 
ployees of the company for cultivation. The 
company is thereby setting an excellent ex- 
ample to its policyholders and to the populace 
at large in the movement for economy in food- 
stuffs and life’s necessities. The male em- 
ployees of the company put in one afternoon 
each week on the farm and the indications are 
that their efforts will result in a bumper crop 
of potatoes, carrots, beans and turnips. 

The lady members of the Canada Life’s staff 
have also secured a plot of ground from the 
War Thrift Committee of the Dominion, and 
they are growing all the different market vege- 
tables in their spare time. 

At both farms the staff is divided into teams 
and great rivalry exists between the farmers. 
Several other Canadian companies have fol- 
lowed the example set by the Canada Life and 
have rented ground to help swell the food 
supplies. 
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July 26, 1917 
EQUITABLE TO MUTUALIZE 


Special Trustees’ Committee Drafts Plan 
for Policyholders’ Control 








APPROVED BY DIRECTORS 





Minority Stock Price Fixed at $1500 a Share— 
Present Surplus Not to be Disturbed— 
Statement by President Day 


A plan whereby the policyholders of the Equit- 
able Life Assurance Society of New York may 
acquire the outstanding capital stock of $100,- 
000 was approved by the directors of the society 
on July 19. In a statement issued by William 
A. Day, president of the society, he says: 


A plan for retiring the stock of the Equitable 
Life Assurance Society and placing the control 
in the hands of the policyholders for all time 
has been presented by the mutualization com- 
mittee of the board of directors. Hon. Thos. 
Spratt of Ogdensburg, N. Y., is chairman of this 
committee, which was appointed in 1911 to 
solve this problem. The other members are: 
T. deWitt Cuyler of Philadelphia, Joy Morton 
of Chicago, Eugenius H. Outerbridge and Chas. 
D. Norton of New York, and Hon. John D. Ker- 
nan of Utica, N. Y. The plan was approved by 
the board of directors on July 19. 

The Equitable charter requires the society to 
do business on the mutual plan, although it has 
a capital stock of one hundred thousand dollars 
divided into one thousand shares, par value one 
hundred dollars. The charter limits the divi- 
dends on this stock to seven per cent per annum. 


GENERAL DU PONT’S POSITION 


General T. Coleman du Pont purchased the 
controlling stock of the society from J. Pier- 
pont Morgan in June, 1915, for $4,394,540. With 
interest added this amount now aggregates $4,- 
800,000. 

When he purchased this control General du 
Pont stated his intentions to the Superinten- 
dent of Insurance of New York as follows: 

“My desire is that mutualization of the 

Society be brought about, in order to give 
assurance that its affairs will always be 
managed in the interest of the policyholders, 
fears relating to stock control being for- 
ever ended. For I believe that such assur- 
ance is necessary if the Society is to be 
brougbt to the larger success which seems 
to be within its reach.” 

Chairman Spratt and the mutualization com- 
mittee immediately opened negotiations with 
General du Pont, which have resulted in the 
plan now approved by the directors, and which 
must also be approved by the stockholders, the 
policyholders and the State Superintendent of 
Insurance. 

Shorn of details, these are the main features 
of the plan. 

General du Pont carries out his promise to 
co-operate in placing the policyholders in con- 
trol of the stock of the society by offering them 
his holdings of 564 shares at approximately $2,- 
000,000 less than they cost him, plus interest. 
His offer aggregates $2,799,900 and includes, in 
addition to the control of stock, 63 shares of 
minority stock at $1500 per share. 

From the date he acquired the stock, he has 
held the opinion that he could render no greater 
service to the public than to assist in the mu- 
tualization of the society and he gives practi- 
cal and substantial expression to this view by 
contributing this amount in the interests of 
mutualization. 


HOW PAYMENTS WILL BE MADE 


The transaction with General du Pont will 
not involve a flat cash payment by the society. 
The payment will be made in semi-annual in- 
stalments, covering a period of twenty years, 
by deducting the amount of such instalments, 
which includes intérest on deferred payments, 
from the semi-annual interest payments to the 
society on the mortgage of $20,500,000 which 
it holds on the Equitable office building, of 
which General du Pont is the chief owner. 

Thus the desire of the board and of the Su- 
perintendent of Insurance in any mutualizing 
plan to avoid making any substantial reduction 
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in the working surplus of the society, or to 
make any appreciable increase in the cost of 
insurance to policyholders, will be accom- 
plished. 

The society, in its desire to deal fairly with 
the owners of the 436 shares of minority stock, 
has offered a price which is believed to be con- 
siderably above the average cost to them of 
these shares. 


PRICE FOR MINORITY STOCK 


The price provided for the 436 shares of 
minority stock is the same as will be paid to 
General du Pont for his 63 shares of minority 
stock, namely, $1500 per share. These 436 
shares will be paid for in cash and at the price 
above stated the amount would aggregate 
$654,000. 

Under the law the society can amend its 
charter and qualify all policyholders to vote 
for directors and thus practically mutualize 
the society, as far as the voting by policyholders 
is concerned, through the acquisition of the 
majority stock only. It is believed, however, 
to be for the best interests of the society that 
all stock be purchased and retired and the mu- 
tualization thus fully completed. Hence it 
suggests a price for the minority stock that 
seems proper and advisable in view of all ex- 
isting conditions, and in the interest of the 
prompt acquisition of the stock. 


COUNSEL APPROVES PLAN 

The entire plan has been worked out in detail 
in accordance with the law of the State of New 
York authorizing the society to acquire its own 
stock for mutualizing purposes. 

The chief counsel of the society in drawing 
up the plan and in considering its legal phases 
is ex-Governor Charles E. Hughes. 

As the stock is purchased or acquired under 
this plan it will be assigned and transferred 
pursuant to the insurance law of New York to 
three trustees, who are as follows: John H. 
Finley of Albany, N. Y., Commissioner of Edu- 
cation, State of New York; Morgan J. O’Brien of 
New York, counselor-at-law and ex-Justice of 
the Supreme Court; George Wharton Pepper of 
Philadelphia, counselor-at-law. 

The trustees will hold in trust the stock ac- 
quired by the society until all is secured and 
canceled. They are also required by the plan 
to vote the stock at all stockholders’ meet- 
ings in favor of qualifying policyholders to vote 
for all directors. 


FOR THE GOOD OF THE COMPANY 

The Equitable Society occupies a unique po- 
sition in that it is a mutual company with a 
capital stock. This was required by the law 
when the society was organized in 1859. The 
object was to protect the policyholders during 
the dangerous period of infancy of the enter- 
prise. 

It is obvious that the interests of the policy- 
holders of the society, with its $562,000,000 of 
assets, demand that the management be per- 
manently placed in their control to guard 
against any possible future misuse of the power 
of control while in the hands of an individual 
or a small group of individuals. . 

Thomas F. Ryan stated that his purpose was 
to prevent such a possibility when he pur- 
chased the majority stock for $2,500,000 in 1905 
and placed it in the control of three trustees 
for voting purposes. 

Later control passed into the hands of the 
late J. P. Morgan, who paid Mr. Ryan therefor 
the sum which he had paid, plus interest. The 
total payment by Mr. Morgan amounted to over 
three million dollars. Mr. Morgan continued the 
trustee arrangement inaugurated by Mr. Ryan. 
in June, 1915, Gen. T. Coleman du Pont pur- 
chased the control, paying therefor about $4,- 
400,000, which was the sum paid by Mr. Morgan, 
plus the voting trust which is still in force. 


Connecticut General’s War Rulings 


The rulings of the Connecticut General Life 
of Hartford, as summarized in THE SPECTATOR 
for July 12, have been superseded, as the com- 
pany has adopted the war clause recommended 
by the joint committee of Insurance Commis- 
sioners and company representatives. This 
clause provides for the payment of an extra 
premium for military or naval service upon en- 
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listment or mobilization, whether such service 
be within or without the borders of the United 
States. The extra premium charged by the Con- 
necticut General for a war permit is $37.50. The 
war extra may be paid annually, semi-annually 
or quarterly. The semi-annual extra premium 
will be fifty-one per cent of the annual and the 
quarterly twenty-six per cent of the annual. 

Regular Army or Navy men, or those con- 
templating enlistment in either branch of the 
service, are not acceptable. 

Members of the National Guard or Naval Re- 
serve, or those contemplating enlistment in 
such organizations and men under age thirty- 
one (as of June 5, 1917), will not be accepted 
for an amount greater than $5000 on any one 
life, including all other insurance in force in 
the company on the same life. This same rule 
applies to United States Government hospital 
or ambulance corps, and the company considers 
service in such organizations as regular mili- 
tary service. A limit of $2000 on the ordinary 
life or endowment plans is placed on members 
of other ambulance, hospital or Red Cross units 
going to Europe, and an extra premium for a 
permit for such service will be charged, as seems 
justified by the circumstances. Members of 
home defense leagues will be granted free per- 
mits for police duty for a period of one year 
in their respective States. 


Charles E. Hughes on Essay Committee 

Conditions under which the members of the 
National Association of Life Underwriters may 
compete for the Calif Cup, awarded to the au- 
thor of the best essay of not more than 1000 
words on the subject of ‘‘The Service of a Life 
Insurance Agent to a Nation in Time of War,” 
have been announced by the association. 
Charles Evans Hughes, formerly justice of the 
United States Supreme Court; John M. Slaton, 
Governor of Georgia, and Henry Barrett Cham- 
berlain, editor of The Voter, constitute the 
committee of award and they will present their 
report at the annual convention at New Orleans, 
September 26, 27 and 28. A second prize, the 
Ben Williams Vase, will be awarded to the 
author of the essay adjudged to be the second 
best. All essays must be submitted in type- 
written form and in triplicate, and should be 
mailed to Everett M. Ensign, corresponding sec- 
retary, not later than August 15. 


Officers of Merchants Life 

The official staff of the Merchants Life of 
Burlington, Iowa, with executive offices at 
Grand Rapids, Mich., has been reorganized. 
following its absorption of the Preferred Life 
of Grand Rapids. William A. Watts, president 
of the Preferred Life; Claude H. Hamilton, its 
vice-president; Clay H. Hollister, treasurer, and 
Rell S. Wilson, secretary, take similar positions 
with the Merchants Life. John A. McKellar, 
formerly actuary for the Iowa Insurance De- 
partment, who was vice-president of the Mer- 
chants Life, continues as a vice-president. 


Missouri State Life Appointments 

Ninety-five agents of the Missouri State Life 
of St. Louis have qualified in the $100,000 Club 
by writing that much new business during the 
year, and at least forty more are expected to 
qualify before time for the annual convention 
in Yellowstone Park the week of August 12. 
F. A. Miller has been made general agent of the 
company at Dayton, Ohio, and J. F. Duncan has 
been made general agent at Houston, Texas. 
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WAR RISKS 


Synopses of Restrictions Imposed by 
Life Companies 








EXTRA RATES AND LIMITS 





Diversity Shown in Conditions and Terms on 
Which Military Risks Are Covered 


In THE SPECTATOR for July 12 and July 19 
synopses of the war clauses of a number of life 
companies were given. In addition to those 
which were given there are the following: 


INTER-SOUTHERN LIFE INSURANCE 
COMPANY 
Louisville, Ky. 


Lives upon which no new insurance will be 
issued—Aeronautic, submarine. 

Extra annual premium on lives already in- 
sured if they enter such service—No charge for 
military service in the United States. 

Limit of new insurance written upon persons 
enlisting—Officers, $3000; $2000, men. 

Ages to which these limits apply—Forty-five 
and under. 

Lowest-priced form of policy written — Or- 
dinary life. 

Extra annual premium per $1000 for service in 
Army—None in United States; Navy, not fixed. 

Extra annual premium per $1000 for service in 
continental United States—None for military 
service. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—None. 

Time when extra premiums are payable— 
Within sixty days. 

Liability of company if extra premium is not 
paid—One-tenth of insurance. 

Period during which extra premium is pay- 
able—Duration of war. 

Conditions as to existing business—All old 
policies have war clause limiting liability with- 
out permit and one-tenth amount of insurance. 


JEFFERSON STANDARD LIFE INSURANCE 
COMPANY 
Greensboro, N. C. 


Lives upon which no new insurance will be 
issued—Aeronautic or submarine service. 

Extra annual premium on lives already in- 
sured if they enter such service—None. 
Limit of new insurance written upon persons 
enlisting—$2000 if going outside United States. 
Ages to which these limits apply—All ages. 
Lowest-priced form of policy written—Or- 
dinary life. 

Extra annual premium per $1000 for service 
in Army or Navy—$37.50. 

Extra annual premium per $1000 for service in 
continental United States—$37.50. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—37.50. 

Time when extra premiums are payable— 
Within 30 days of engaging in service. 

Liability of company if extra premium is not 
paid—Return of premiums paid. 

Period during which extra premium is pay- 
able—During continuance of service. 

Conditions as to existing business—No extra 
premium. 


KANSAS CITY LIFE INSURANCE COMPANY 
Kansas City, Mo. 

Extra annual premium on lives already in- 
sured if they enter military or naval service— 
None. 

Limit of new insurance written upon persons 
enlisting—$1000. 

Ages to which these limits apply—Under 30. 

Lowest-priced form of policy written—20-Pay 
Life. Two premiums paid in advance. 

Extra annual premium per $1000 for service in 
Army or Navy—None. 

Extra annual premium per $1000 for service in 
continental United States—None. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—None. 

Conditions as to existing business—Free from 
restrictions. 


JOHN HANCOCK MUTUAL LIFE 


Extra annual premium on lives already in- 
sured if they enter military or naval service— 
None. 
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Limit of new insurance written upon per- 
sons enlisting —Varies. 

Ages to which these limits apply—All ages. 

Lowest-priced form of policy written—Or- 
dinary life. 

Extra annual premium per $1000 for service in 
Army or Navy—$37.50. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—None. 

Time when extra premiums are payable— 
When enlisting. 

Liability of company if extra premium is not 
paid—Reserve. 

Period during which extra premium is pay- 
able—During war. 


LA FAYETTE LIFE COMPANY 
La Fayette, Ind. 

Lives entering into military, naval or aero- 
nautic service upon which no new insurance will 
be issued—Risk not covered. 

Lowest-priced form of policy written—Or- 
dinary. 

Extra annual premium per $1000 for service in 
Army or Navy—$100. 

Extra annual premium per $1000 for service in 
continental United States—$10. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—$10. 

Time when extra premiums are payable—An- 
nually in advance. 

Liability of company if extra premium is not 
paid—Reserve or premiums, according to policy. 

Period during which extra premium is payable 
—Service. 

Conditions as to existing business—Extra pre- 
miums. 


LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Va. 

Extra annual premium on lives already in- 
sured if they enter military or naval service— 
None. 

Limit of new insurance written upon persons 
enlisting—$2000. 

Ages to which these limits apply—All ages. 

Lowest-priced form of policy written—Or- 
dinary. 

Extra annual premium per $1000 for service in 
Army or Navy—$100. 

Extra annual premium per $1000 for service in 
continental United States—None. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—None. 

Time when extra premiums are payable— 
Within 31 days of entrance into service. 

Liability of company if extra premium is not 
paid—Reserve on policy. 

Period during which extra premium is payable 
—During continuance of service. 


LINCOLN NATIONAL LIFE COMPANY 
Fort Wayne, Ind. 

Extra annual premium on lives already in- 
sured if they enter military or naval service— 
$37.50 for military and $100 for naval. 

Limit of new insurance written upon persons 
enlisting—Not accepted. 

Extra annual premium per $1000 for service— 
Army, $37.50; Navy, $100. 

Extra annual premium per $1000 for service in 
continental United States—$37.50. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—None. 

Time when extra premiums are payable—Upon 
entry into service. 

Liability of company if extra premium is not 
paid—Reéserve. 

Period during which extra premium is pay- 
able—During service. 


LOUISIANA STATE LIFE INSURANCE 
COMPANY 
Shreveport, La. 

Extra annual premium on lives already in- 
sured if they enter military or naval service— 
$37.50. 

Limit of new insurance written upon persons 
enlisting—$5000. 

Ages to which these limits apply—No age 
limit. 

Lowest-priced form of policy written—Or- 
dinary life 

Extra annual premium per $1000 for service in 
Army or Navy—$37.50. 

Extra annual premium per $1000 for service in 
continental United States—$37.50. 

Extra annual premium per $1000 for members 
of home defense leagues, etc.—$37.50. 
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Time when extra premiums are payable—At 
regular premium paying date. 

Liability of company if extra premium is not 
paid—Reserve. 

Period during which extra premium is pay- 
able—No defined period. 


NORTHWESTERN MUTUAL 
AGENTS ASSOCIATION 
MEETING 


Convention Replete with Ideas and 
Suggestions 


A plan to take care of the renewal busi- 
ness of those who are called to the front for 
military duty on behalf of the United States 
was endorsed at the convention of the Associ- 
ation of Agents of the Northwestern Mutual 
Life at Milwaukee last week. President George 
C. Markham delivered an address of welcome 
which was full of patriotic fervor and allu- 
sions to the part that the life agents will 
play in the great world struggle. A character- 
istic of the meeting was the series of open 
discussions on various subjects pertinent to the 
business under the leadership of prominent 
agents. Prizes were given to winners of events 
in a special field day. 

Lee J. Loventhal of Nashville, Tenn., pre- 
sided at the opening session and delivered an 
address in which he pointed out the responsi- 
bility of the individual agents toward the 
country, the community and the company. 

“In life insurance is found the conservation 
of the next generation,’ said Prof. Solomon §. 
Huebner, of the Wharton School of Finance, in 
his remarks before the convention. The 
speaker pointed out the great force of life in- 
surance in the economic growth and develop- 
ment of the country. Family economics are 
just as important as business economics, and 
it is just as necessary for the family to be kept 
intact as it is for a business, even after the 
death of its head. Life insurance is the power 
which can prevent the dissolution of the 
family as well as business. With this thought 
in mind, Professor Huebner said that the life 
agents should direct their attention to the de- 
velopment of insurance among the wage earners, 
wherein the greatest future of life insurance 
lies. He commented favorably upon the for- 
mulation of an adequate and proper disability 
clause which provides for the uncertainty of 
what he called ‘a living death.”’ 

Percy H. Evans, actuary of the company, 
talked on the problem of careful selection of 
risks, whereby the minimum of risk would be 
assumed and the greatest protection afforded. 

Charles W. Scovel of Pittsburg discussed the 
stability of life insurance, pointing out the se- 
vere tests to which the principle of life insur- 
ance had been put and the results of these tests. 

George E. Copeland, superintendent of agents, 
gave the concluding address, in which he con- 
gratulated the agents on their remarkable 
achievements and made a stirring appeal to 
the men to go out into the field and give freely 
of their time and energy during the period of 
the war, with a full appreciation of the great 
benefits of life insurance to those who are 
suffering. 

The agents endorsed the plan whereby each 
agent who is called into military service shall 
have his dues to the association suspended, and 
if he has a renewal contract with the com- 
pany, he is to be granted a written leave of 
absence covering the period during which his 
services are required by the Government. 

Millard W. Mack of Cincinnati was elected 
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president of the association; Rudolph Recht of 
New York, vice-president, and M. S. Edmonds 
of Racine, Wis., secretary-treasurer. 


Propose Separation Allowances 
[Special Dispatch to THE SPECTATOR] 


WASHINGTON, D. C., July 23.—An important 
meeting was held to-day at the Treasury De- 
partment building, between officials of the Gov- 
ernment and the advisory committee of insur- 
ance officials and actuaries recently appointed 
by the Secretary of the Treasury, at which were 
discussed the various plans offered for the in- 
surance of American soldiers and sailors during 
the war, 

Since the initial conference held July 2 be- 
tween the Secretary of the Treasury and repre- 
sentatives of the insurance companies, Secre- 
tary McAdoo has been in consultation with Sam- 
uel Gompers, chairman of the committee on 
labor of the advisory commission of the Coun- 
cil of National Defense; Judge Julian W. Mack, 
chairman of the section on compensation for 
enlisted men and their dependents, of that com- 
mittee; Assistant Secretary Sweet, of the De- 
partment of Commerce; Captain S. H. Wolfe of 
the War Department, and Major Henry Leonard 
of the Navy Department. 

Judge Mack and the members of his com- 
mittee have prepared a comprehensive plan of 
insurance and indemnity, and this plan was dis- 
cussed and analyzed to-day. Under this plan 
provision would be made for the support of de- 
pendents of soldiers and sailors by giving them 
an allotment out of the pay of the men, and 
also an allowance by the Government; officers 
and men would be indemnified against death 
or total or partial disability; a system of re- 
habilitation and re-education of disabled men 
would be inaugurated; and the Government 
would furnish additional insurance upon the 
lives of the men on their application, at rates 
of premium based upon ordinary risks. 

The Bureau of War Risk Insurance of the 
Treasury Department would have charge of the 
administration of this system. The dependents 
of men in the service would be provided for 
through allotments from their pay, which would 
be supplemented by allowances from the Gov- 
ernment, the amount of which would depend up- 
on the size of the family and, in cases of others 
than wives and children, upon the actual de- 
pendency on the men, and, further, such allow- 
ance would be made by the Government only if 
the soldier or sailor makes an allotment for 
such dependents out of his pay. 

The risk of death or disability would be com- 
pensated for somewhat on the analogy of 
workmen’s compensation acts, with the com- 
pensation measured by the men’s services, the 
size of the families, and the loss to the family. 
Partial disabilities would be compensated for 
upon a percentage of the compensation for total 
disability, and the cost of this compensation 
will be borne entirely by the Government. 

In addition to the compensation plan intended 
to take the place of pensions, Judge Mack’s 
plan would also provide a system under which 
the men could secure additional insurance at 
premium rates based upon the Mortality Ex- 
Perience Tables of peace times. The excess cost 
caused by the extra hazard would be borne by 
the Government, as would also the cost of ad- 
ministering the Insurance Department. The 
Plan calls for tentative amounts from $1000 to 
$10,000, with provision for payments in instal- 
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ments. The insurance would be matured by 
death or total disability. 

The above are the fundamental features of the 
plan. It has not yet, of course, been whipped 
into shape, but as soon as it has been thor- 
oughly worked out Secretary McAdoo will pre- 
sent the matter to the President for his con- 
sideration, and, if approved, the recommenda- 
tion will be submitted to Congress at an early 
date. 

In preparing this plan, the laws and expe- 
riences of other countries have been studied, 
and many of the features have been suggested 
by members of the insurance committee. The 
matter will be kept moving right along, and it is 
hoped to have the plans ready for submission 
to the President and Congress within a very 
short time. 

! 


Test Portland’s Agents’ Fee Ordinance 


To test the constitutionality of the Portland, 
Ore., city ordinance requiring insurance agents 
to pay a quarterly license fee of $10 for each 
and every company represented, Geo. A. Love- 
joy, Western manager of the Guarantee Fund 
Life of Omaha, recently brought suit in the 
Superior Court, asking a permanent injunction 
restraining the city from collecting the fee. 

The new State insurance code expressly states 
that the fees therein provided ‘“‘shall be in lieu 
of all others,’’ but it is the contention of the 
city’s attorney that the city tax may still be 
collected from all the companies. 

The Oregon Insurance Federation, whose 
membership includes representatives of all 
classes of insurance doing business in the State, 
is fathering the action in behalf of the com- 
panies, whose aggregate saving annually will be 
around $25,000 if the State Supreme Court ren- 
ders a decision favorable to the plaintiff. 

The Federation committee handling the case 
consists of the following: George A. Lovejoy, J. 
H. Bryant, H. S. Hudson, C. H. Weston, K. V. 
Lively, F. E. Beach, H. H. Ward and C. D. 
Babcock. 

J. C. Veazie and L. C. Mackay are the attor- 
neys in the case representing Mr. Lovejoy. Mr. 
Mackay is a member of the legislature and was 
chairman of the House insurance committee, 
while Mr. Veazie was an active member of the 
Code Commission, which prepared the insur- 
ance code. 


Life Notes 


—A. E. Lafond, superintendent of the Security Life 
of Montreal, is the founder of the first French daily 
in the United States. The paper is La Tribune and 
is published at Woonsocket, R. I. 


—The Columbia Life of Fremont reports that busi- 
ness written and paid for during the first six months 
of 1917 has exceeded the total amount written and 
paid for during the entire year of 1916. 


—Breckenridge Jones, president of the Mississippi 
Valley Trust Company of St. Louis, has been: elected 
a director of the Columbian National Life Insurance 
Company of Boston, to succeed John D. Davis, who 
formerly was vice-president of the Mississippi Valley 
Trust Company and who was a vice-president and 
director of the Columbian National Life. 


—Leo. N. Klees, formerly district manager at 
Eugene, Oregon, for the Guarantee Fund Life of 
Omaha, has been made general agent of the city of 
Seattle, Wash., while Carl W. Tuerke, ex-street com- 
missioner of Spokane, assumes the title and duties of 
general agent of Eastern Washington, with head- 
quarters at Spokane. The States of Washington and 
Oregon are under the jurisdiction of the branch office 
located at Portland and in charge of Geo. A. Lovejoy, 
Western manager. 
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Casualty, Surety, Etc. 


CASUALTY, SURETY & 
MISCELLANEOUS 


AERONAUTIC RISKS MAY BE 
COVERED 


Advisory Committee Reports to Council 
of National Defense 


[Special Dispatch to THE SPECTATOR] 


WASHINGTON, D. C., July 24, 1917.—The Na- 
tional Advisory Committee for Aeronautics of 
the Council of Nationa! Defense hag sent letters 
to the Secretaries of War, Navy and the Treas- 
ury, and to the chairmen of the Senate and 
House Military and Naval Affairs Committees 
and other members of Congress, suggesting the 
probable necessity of the Government under- 
taking the insurance of aviators, or some form 
of financial co-operation with the insurance 
companies that will enable them to write in- 
surance at rates possible to the insured, and 
under conditions which will protect the com- 
panies against losses that might seriously af- 
fect their solvency. 

The letter is one of the results of a report 
submitted to the committee by the committee 
of five on statistics of the Bureau of Personal 
Accident and Health Underwriters, in which it 
was stated that it was impossible for the in- 
surance companies to write accident insurance 
for aviators. A number of the life companies 
have agreed to write life insurance for avia- 
tors at reasonable extra premiums. 

The committee on labor of the Council of 
National Defense has announced that the bill 
drawn by Judge Mack and his associates, cover- 
ing family allowances for men in the military 
and naval service, as well as compensation for 
soldiers and sailors and their dependents, had 
been submitted and approved by the commit- 
tee and will be submitted to the Council at the 
next meeting, with a view to early enactment 
into law. 











Western Agency Deal 

The United States Casualty, following its 
recently concluded plan to issue joint full 
coverage on automobiles with the Firemans 
Fund of San Francisco, Cal., has appointed 
the latter as general agent for all lines 
in eleven Pacific Coast and Rocky Mountain 
States, including Texas. B. G. Wills, superin- 
tendent of the automobile department of the 
Firemans Fund, will supervise and develop the 
business of the United States Casualty in the 
territory mentioned. H. M. Hinchman has re- 
signed as general agent for the United States 
Casualty in Northern California, with head- 
quarters at San Francisco, as a result of the 
deal. A. G. Biair, who represented the United 
States Casualty at Los Angeles, has joined the 
branch office of the Travelers in that city. 

The Firemans Fund has appointed J. M. Hoyt 
to take charge of the underwriting in the 
country automobile department. He is well 
known among casualty men, having been man- 
ager of the workmen’s compensation and lia- 
bility department of the Fidelity and Deposit of 
Baltimore before that company discontinued 
writing those lines. 


Western Automobile Indemnity 
The Western Automobile Indemnity Associ- 
ation of Fort Scott, Kan., has taken over the 
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membership of the Kansas Automobile In- 
demnity Company of Topeka, Kan., the latter 
concern having decided to close its affairs and 
retire from business. It was organized about 
two years ago to transact automobile liability, 
and its business has been confined entirely to 
the State of Kansas. The Western Automobile 
Indemnity Association of Fort Scott, Kan., that 
takes over this business, is an old and well- 
established mutual association, whose recent 
statement shows total assets of $112,330. 


Casualty Notes 

—The Continental Casualty of Chicago has rein- 
sured the monthly health and accident business of the 
Bankers International Life of Denver. 

—W. E. Davis, former State Auditor of Kansas, 
has become president of the National Bonding and 
Casualty Company of Salina, Kan. 

—Herman Wheeler, recently credit manager of the 
Morris Plan Bank of Buffalo, N. Y., and previously 
associated with the Federal Telephone and Telegraph 
Company, has been made superintendent of the acci- 
dent and health department of the Etna Life at its 
Buffalo agency, the head of which is Augustus H. 
Knoll. 

—The Federal Government has suffered its first 
loss under its new plan by which it insured the officers 
anu men of merchant vessels in the Federal War Risk 
Insurance Bureau. It had a policy of $92,450 on the 
officers and sailors of the steamer Kansan, which was 
sunk by a submarine. Four men lost their lives, and 
their estates wil recover $7,200. 
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NEW YORK SURVEYS 

Public Adjusters in New York.—Public 
adjusters are not so popular in this city as for- 
merly, and with underwriters and their ad- 
justers this is particularly true. In Boston, in 
a recent arson case, there was a confession by 
the incendiary that he had set thirteen other 
fires. In addition he stated that he was paid 
$10 on several occasions by public adjusters 
for advance information concerning the stores 
and places where fires could be set. We have 
heard of such things in this city, but believe it 
is not practiced to any extent at this time. 


Special Inspection Requirements.—The at- 
tention of inspectors and surveyors is being 
called by the employing companies to the im- 
portance of learning all the particulars con- 
cerning the character and antecedents of the 
watchmen employed in manufacturing and 
mercantile establishments. It is alleged that in 
many cases they are cheap men, and generally 
foreigners, who have been in the service of 
their employers in some other capacity. It has 
occurred in many instances that the watchmen 
have been unfaithful to their trusts, and in the 
present war conditions it is suspected that in- 
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efficiency is accompanied by disloyalty. The 
point is well taken that the character and 
quality of the watchmen should be diligently 
investigated, and it is the business of inspectors 
to know the facts. In cities the inspection is 
done by local boards, and these are not likely 
to be so careful as if under the direct 
supervision of careful, conservative company 
managers. 

Fire Commissioner Adamson Named for 
Another Office.—Fire Commissioner Adam- 
son has been nominated for another municipal 
office. He may or may not be elected next 
November. He has pushed along the work on 
the new signal alarm system, and gives out an 
opinion that it may be completed before the 
end of the present year. The new system has 
many features of improvement upon the old. 
The number of alarm boxes will be doubled, 
and the latest achievements in electrical science 
have been adopted. The underwriters have 
borne the delay in the work patiently. It is 
more than ten years since the local board paid 
$10,000 out of its treasury to make a thorough 
inspection of the old system; and though the 
worn-out conditions and defects and dangers 
were detected long ago, the installation of the 
new system has progressed very slowly. How- 
ever, under Commissioner Adamson it has 
been vigorously prosecuted. 


A Curious Statement.—One of the older city 
companies which retired from business in May, 
1906, still goes through the formality of an 
annual report to the New York Department. 
Its last statement is a curiosity, showing total 
assets of $457.09. Its capital is reported as 
$200,000, with an impairment of $199,542.91. 
The assets quoted above exactly fill the total 
to $200,000, and the stockholders have probably 
gobbled the whole amount! 


BOSTON AND VICINITY 


Comments on Adjusters’ License Law.— 
Of the law recently passed requiring fire ad- 
justers to be licensed, Mr. Hardison says: 
“Up to the date when the act went into effect 
only six persons had applied for such licenses, 
showing that there is on the part of those who 
have been following the business some hesita- 
tion about applying for authority to continue 
it. While the Insurance Commissioner is 
ready to issue an adjuster’s license to any pert- 
son who can show he is legitimately in the 
business of adjusting losses, he is not intend- 
ing to license anyone ‘about whose record as 
an adjuster there is any well-grounded com- 
plaint as to his competency and trustworthi- 
ness. An adjuster who is shown to have ap- 
proached the insured, for example, with the 
inducement that he could get more from the 
insurance company than the property was 
worth at the time of the fire, or one who has 
paid for being ‘tipped off’ as to when a fire is 
to occur, may conserve time by not applying.” 

Massachusetts Fire and Marine Dividend. 
—The Massachusetts Fire and Marine Insur- 
ance Company has declared a dividend of three 
per cent, which is at the rate of six per cent 
for the year. 

Indemnity Mutual Marine Licensed.—The 
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Indemnity Mutual Marine Insurance Company 
of London, England, Appleton & Cox, United 
States managers, has been licensed to do a 
marine business in Massachusetts, having a 
deposit capital of $300,000. Robert A. Boit & 
Co. have been appointed general agents. 

Amendments to Insurance Exchange 
Rules.—The New England Insurance Ex- 
change has adopted a number of amendments 
to the constitution for facilitating the routine 
work of the organization. Advances were ap- 
proved on certain unprofitable classes on towns 
having no protection. 

Insurance Society’s Outing.—The Insur- 
ance Society of Massachusetts is to have its 
annual outing on July 28. It was first consid- 
ered advisable not to have any outing this year 
owing to war conditions, but since a consider- 
able number of the members are likely soon to 
enter the military or naval service, it was con- 
sidered a good idea to have a “get together.” 
This year the outing is to be held at Nahant. 

Death of Edward F. Jarvis—Edward F. 
Jarvis, the world-noted fire adjuster, died last 
week at his home in Dorchester. He was 
highly respected and had a wide circle of 
friends. 


CHICAGO AND THE WEST 

Northwest Association Remits Dues of 
Soldier Members.—At a recent meeting of the 
directors of the Fire Underwriters Association 
of the Northwest, it was decided to remit the 
dues of all members joining the colors for the 
period of the war. The association also voted 
at this meeting to pledge its full measure of 
support in any work it may undertake in con- 
nection with the Council of National Defense. 

E. W. Law Doing Recruiting Service.— 
E. W. Law, of the Western department of the 
Royal, who has been with the Seventh Engi- 
neers at Atlanta, recently returned to Chicago 
on a short furlough. He has now been di- 
rected to remain in Chicago a few days longer 
on recruiting service. 

Illinois Federation Appoints Field Secre- 
tary.—The Insurance Federation of Illinois 
has selected E. B. Lyons, formerly with the 
Illinois Insurance Department, as field secre- 
tary. Mr. Lyons has had considerable legis- 
lative experience, and this will stand him in 


good stead in filling the office of field secretary 
for the Federation. 


Reports of Fire Insurance Companies 


The 1917 edition of the book entitled “Reports 
of Fire Insurance Companies” has just been 
published by The Spectator Company, New York. 
This excellent reference work gives detailed 
financial statements of all the stock fire insur- 
ance companies operating in the United States, 
including both domestic and foreign corpora- 
tions, and all the principal mutual companies, 
with comparative exhibits for five and three 
years, respectively; lists of directors, field men, 
States in which companies are licensed, data re- 
lating to risks, mortgage loans, capital changes, 
conflagration losses, etc.; lists of bonds and 
stocks owned and collateral loans: There is 
much information as well relating to under- 
writers’ agencies, Lloyds and inter-insurance 
associations and unlicensed foreign companies 
which write surplus lines or reinsurance on 
American risks. A department’ devoted to cas- 
ualty, surety and miscellaneous insurance com- 
panies in the United States presents compara- 
tive statistics in relation to nearly 200 such 
companies. The price of this valuable book is 
$5 per copy. 


Fire Notes 


—The New York City agency of the Aachen and 
Munich of Aix-la-Chapelle has been relinquished by 
Crum & Forster. 

—A combination of thirty-two stock fire insurance 
companies has been arranged to reinsure the Wiscon- 
sin State Insurance Fund on all liability in excess of 
$100,000 on each individual risk. The amount in- 
volved for reinsurance is $4,380,000. The plan awaits 
the approval of the Wisconsin Insurance Department. 


—The directors of Jones, Launt & Barrett, Incor- 


porated, general agents, 411-413 Walnut street, Phila- 
uelphia, have declared a semi-annual dividend of three 
per cent, payable to stockholders of record as of 
July 1, 1917. 

—O. W. Follett has resigned as special agent for 
the Home of New York in Iowa to become State 
agent of the National Union, and will be succeeded 
by F. R. Sherman, who has been with the Witmer & 
Kaufman Agency at Des Moines. 

—The London and Lancashire Fire of London has 
opened negotiations to purchase control of the Marine 
Insurance Company of London. The Marine Insur- 
ance Company will be operated as a separate concern. 


—From September 1 the Pacific department of the 
North British and Mercantile of London, the Com- 
monwealth of New York, and the Mercantile of New 
York will be located in San Francisco, in charge of 
W. S. Berdan and R. W. Osborn, under the title of 
Berdan & Osborn, who will also manage the Pacific 
department of the Pennsylvania Fire, heretofore in 
charge of Mr. Osborn. 


—Domestic corporations in Tennessee have been 
notified, as a precautionary measure, by Commissioner 
Arrington to give attention to the securities that have 
been deposited with the Department. They are di- 
rected to see that whenever bonds are made payable to 
“bearer” the company at once take steps to have the 
same made out in the name of the company owning 
such securities and to have the proper authority 
notify him of the change. 


—O. J. Davis, State agent for Iowa for the Home 
of New York, announces that on August 1 F. R. 
Sherman will become special agent for that company, 
succeeding O. W. Follett, who has resigned from the 
Home to become State agent for the National Union. 
Mr. Sherman has been bookkeeper for the Witmer & 
Kauffman Agency of Des Moines for several years 
and is thoroughly familiar with Iowa fire insurance 
affairs. He will work under the direction of Mr. 
Davis. Mr. Follett has been in Pittsburg preparing 
to join the National Union field staff at once. 





For other Fire and Casualty News see 
Fire and Casualty Insert. 





 CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N.Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Hlinois 
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NEW YORK CITY 


The North River Ins. Co., N. Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacifio Coast Dept. 


San Francisco, California 
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214 Insurance Salesmen 


have used Hull’s Insurance Sales"Letters. One man wrote.$12,000 from 100 letters mailed. 
An official of one Insurance Company writes “I want you to know how thoroughly well 
pleased I am with the insurance sales letters. They cover the ground admirably and | 
shall be able to make effective use of them.” Life, Accident, Partnership and Corpora- 
tion insurance salesmen request particulars—ask for folder 11A. 


William S. Hull, Madison, Conn. 














For Sale 


Agency Wants 








Why Complain about the high cost of living. Sell dis- 


ability insurance—Costs littl—quickly 
sold—badly needed—pays a good renewal and provides a steady 


income. Write us today. 


FEDERAL CASUALTY COMPANY 


Detroit, Mich. 


Capital $200,000.00 V Dz. CLIFF, President 

















FOR SALE 


Mortgages on improved town properties secured 
by property worth more than twice amount of mort- 
gage and paying 6 to 8 per cent per annum payable 
semi-annually, and on improved country property 
worth more than three times amount of loan and 
paying 8 per cent interest per annum payable semi- 
anually. Mortgages also secured by fire and life 
insurance. 


L. N. COX, Orlando, Florida 














A MILLION DOLLAR COMPANY 
Covering a NEW FIELD in the Insurance World 
JUST INCORPORATED 
Strong Organization. Convincing Literature. Valuable 
Co-Operation At All Points. 


To high grade Men, who have successfully sold Life, Fire, or 
Casualty Stocks, this will immediately appeal as the Very Best 
Stock Proposition in Recent Years. Correspondence Invited. 
MANAGER 
212 S. & L. Building, Des Moines, Iowa. 














Gompany Representation Wanted 








An office with an established Agency Plant in Eastern 
Pennsylvania could use two good Fire Insurance Companies. 


Address, “G. T. F.,’”’ care of The Spectator, 


P. O. Box 1117, New York City, N. Y, 





An Office doing business in Eastern Pennsylvania could 
use a good Life Insurance Company in this territory. 


Address “L. G. I.,”’ care of The Spectator, 
P. O. Box 1117, New York City, N. Y. 





Agency Wants 


INSURANCE MEN who are Live Wires, can make Real Money 
9 with our new plan for selling Automobile 
Insurance. Only one sold in each town. First come—first served. 


Send $2.00 for plan with complete instructions. Satisfaction guaran - 
teed or money refunded. 


Service Department, HALLER & NEWMAN 
FREDERICK, MD. 


STOCK SALESMEN WANTED 


. By strong organization of exceptional merit and a personnel that 
is unexcelled; unusual opportunity for high-grade men; none others 
need apply. Address or call on 

FEDERAL FINANCE CORPORATION 
537 Woodward Building Washington, D. C. 




















Stock Salesmen Wanted 


We will pave the way for you with effective adver- 
tising. Strong organization made up of successful 
business men. Only high-grade men with clean 
records wanted. Credentials required. 


The Insurance Corporation 


CAPITAL STOCK $2,000,000 
WAINWRIGHT BLDG., SAINT LOUIS 











STOCK SALESMEN 


We have the leading banks in _ north- 
western Indiana as references, and _ their 
officers as stockholders. We have the en- 
dorsement and support of the Gary Com- 
mercial Club. We have a strong organiza- 
tion committee and some new features that 
will sell stock and Life Insurance. Can you 
sell stock in such a proposition? If you can, 
get busy. Only those with references need 
apply. 
Call or address 


GARY NATIONAL LIFE 


INSURANCE COMPANY 
305-6 Gary Theatre Building, GARY, INDIANA 











A General Agency is open 
in the State of 
PENNSYLVANIA 
For one of the best Old Line 
Companies in America. 
Write “*B”’ 

Care of The Spectator 
P.O. Box 1117, NewY ork City, N.Y. 




















